
Microsoft GSA Select Contract Holders Agent 
Program 

 
GSA Select 

Contract Large 
Account Resellers Contact Name

Contact 
Phone Contact e-mail Website

ASAP Software 
Express David Beale

847-465-3700 
x 5303 dbeale@asap.com

www.asap.com/governmen
t/USA_Federal.htm

CDW-G Emily Wilderman 312-705-8933 emilwil@cdwg.com http://www.cdwg.com

Dell Annie Fritsche
800-274-3355 
x 83730 Annie_Fritsche@Dell.com http://www.dell.com

GTSI Scott S. Spencer 703-502-2030 scott.spencer@GTSI.com
http://www.gtsi.com/micros
oft

HP/Compaq Linda Morgan 301-332-5858 Linda.morgan@hp.com http://www.hp.com/

Softchoice Sylvie Sontra
877-FED-
SOFT gsa@softchoice.com

http://www.gov.softchoice.c
om

Softmart Deanna Ammon
610-518-4000 
x 6899

deanna.ammon@softmart.c
om www.softmart.com

Software House 
International Ron Johnson 301-294-9439 RonJohn@shi.com http://www.shi.com

Software Spectrum Chris Estes 301-261-6970
Chris.Estes@softwarespectr
um.com

http://www.softwarespectru
m.com/government/ 

 
 

• GSA Is a special Select level D contract. 
• Only large account resellers who are certified to sell Select may become GSA Select 

contract holders. 
• Solution Providers, small resellers, 8A’s, System Integrators, etc. should partner with a 

LAR to act as an agent off the LAR’s GSA schedule 
• All License, License and Software Assurance, and Software Assurance only sales are 

software license only.  Media and documentation sold separately. 
• Reseller can bill federal customer directly, even if customer is purchasing from an agent. 
• GSA Software Assurance begins date of purchase and ends three years from that date. 
• The GSA federal customer will get 75,000 unit pricing. 
• No minimum quantity. 


